
Life Settlement 
FAQs

What is a life settlement?
�e sale of a life insurance policy to an investor for money today.

Who are good candidates for a life settlement?
People over age 70 and had their life insurance policies approved at a standard or better rate 
class.

What are the most desirable policies to buy?
�e most desirable policies to be purchased by buyers were issued between 2000 and 2009 
(other years can also be sold, but these tend to be the most sought a�er).

Which types of policies are best for investors 
to buy?
Non-guaranteed universal life and guaranteed universal life are usually the best 
products to sell.  �e next best policies are indexed universal life and term life policies that 
are convertible to permanent products.  Lastly variable universal life and whole life products.

Does the size of policy matter?
�ere are inherent �xed costs for a buyer to acquire a policy so the best policies 
usually have a face amount of $1M or higher.

What is the minimum needed from a client to 
start the process?
To see if this is a viable opportunity, we would need the last annual statement along with an 
illustration showing the minimum premium to run the policy to age 100 along with the client’s date 
of birth and ideally some information on their health.
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